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[ International Marketing ]
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NOTE :  Anempr five questions in all. One question from
each unit is compulsory. All questions carry
equal marks.
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Discuss some of the important problems a company
encounters in selling in forcign markets and not in
home markets.
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What do you understand by internal environment ?
Discuss its impact on marketing activities of a firm,
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What do you mean by direct exporting ? State their
advantages and disadvantages. What are the
different methods of direct exporting ? Explain any
three.
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What do you mean by branding ? Explain its
increasing significance in marketing,
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What are the objectives of international sales
promotion ? Mention their characteristics,
advantages and disadvantages.
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You are to participate in an international trade fair,
outline the steps that you would take (i) before the
trade fair, (ii) during the trade fair, and (iii) after
the trade fair,
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What do you understand by distribution channel ?
Throw light on the role of distribution channels and
explain direct distribution channels of international
marketing.
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Why agents are considered to be important in
starting exports ? Discuss points to be kept in mind
at the time of selection and appointment of over-
seas agents as channel of distribution.
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Explain recent trends in India, foreign trade.
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Briefly explain the important stages in the
procedure of export trade. What main documents
are used in this process ?
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